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You need not be as driven, ot as merce-
nary, as Charles Goodnight to acquire your
own dream ranch. But buying a ranch
property, even one somewhat more modest
than the Palo Duro, isn't quite as easy as

buying a subutban home. There arc many

new and unfamiliar factors to consider,
and it will take wisdom and planning to
make the right choices. To help you get
started down the il to your own Palo

Duro, we consulted thre
Bill Healey, co-

experts on
Western ranch estate:
« Water Propertics in Jackson,

ownerof L
Wyoming; Trip du Pericr, a specialist in
Texas properties; and Gene Kilgore, an

nches, a real estate bro-

expert on guest T
ke, and the author of the esteemed guide-
book Gene Kilgore’s Ranch Vcatons. All agreed
ne ranch buyer must sca

that the first

steep mountain of unfamiliar terrain to

acquire that “just right’” ranch.

Healey is a transplanted Easterner who

learned the ins and outs of ranch acquisi-
de the transi-

tion first-hand when he
tion from California land developer to

The success
that many buyers rate am

Wyoming ranch owner, “In the course of
n

a lfetime, a person may buy half 2 d
homes, and generally, they know what they
need and how to go abour getting it. Bue
few people buy more than one ranch in a
lifetime, and unless they were raised in a
ranching Emily, they

re probably not
avare of all the factars that come into

pla

. he says

“In essence, you're buying a dream, a
concept, an ideal. But in the end, it tans-
lates into a very pragmatic process that
requires thinking about a lot of very prag-
Even

matic considerations,” says Heale

¢ major 1

small considerations can h: mi-
fications. Take, for example, altitude. The

majority of Healey's clients are couples in

their 405 or 505, and not all of chem are in
optimal physical condiion. Those with
health problems, in particular, will find liv-
ing at 9,500 feet in Colorado (where the
oxygen content is 25 percent less than at
sea level) uncomfortable at best, and life-
threatening ac worst. “I know of people

who have bought multi-million-dollar

of=#rizona's Superstition Mountain
nities over salitude.

ranches and then sold them a couple years
later because they literally couldn'
breathe” says Healey:

To help folks avoid such pitfals,
Healey has creared what he calls the Half
Hour Test. It bu
sather a lst of things to consider. (It can
his ¢

wwwiranchadvisor.com). And it doessit

net actually a test

be viewed at

mpany’s website

necessarily take 30 minutes—instead,
that's the threshold of driving time that
Healey saps separates a property that is
comvenient to servi

s such as airports and
shopping from one that is remore. “If
you're not willing to drive more than 30

minutes one-way, you may need to re-
think your plans,” he said. Or, he adds,
scale back your expectarions. If one thinks
of a community such as Aspen or Deer
Valley as “ground zero! land values
decrease in relation to the distance from
that epicenter.

For instance, in the fashionable
Wyoming resort of Jackson, which offers

a world-class ski area, an airporr, excellenc




cultural

aurants,

vents, golf
wiy of the Teton
wge and Yellowstone National
n run as high as $100,000 an acre.
Fifty miles av
$10.000. And near Sheridan or Buffalo,
the price may be $1,500 ro $2,000 an

acre, roughly the base level for all but the

courses, and the scenic b
R

land

Park,

y prices drop below

most isolated ranch properies within sight
of the Rq

“If you don't have the me

kies.

1s to be

close-in, you have to accepe kess in services

o gee more in value. One hour south or

west of Jackson—he area 1 am most
familiar with—you can find value for the
says He
mainly in propertics vahued above ST mil-

upply and demand is ali

v who deals

person,”

lion. and well
out West”
Bur,

g0, services tend to follow. Gerti

he hastens to note, whe

in 2 burgeoning arca, such as Durango,

Colorado, can have a huge payback years

later, by which time property values

hose

might have grown exponentially.

who truly wane to live in monastic sec

sion might want to heed the advice of
gl

Abb:

something to the effect of,

Edward who said

If you want
to live in the country, drive half an hour
loak

drive an

out of town. it of the car,

around, then ck in and

hour and a half more.

For most of us, though, living reason-

ably close to amenities such as churches,

schools, grocery stores, and cultural events

A sturdy pine cabin and five manageable acs @ for
a mighty fine Ponderosa with hardly sy tence: ta mend.

is preferable to
isolation.
Take

time” inve

“drive

ntory
of the things that
are most important to you, for instance,

hardware dini

nd grocery stores

shopping, cultural activities, hospital

airports. This is an important s

ep in th
buying process

That said. what type of property inte-
ouz That will depend in part on your

goals and your income. Do you want a

and

working ranch stocked with cartle

horses, a smeamside recreational ranch

stocked with trout,

a summer

etaway

s and beer? A wor

stocked with groc

ing ranch is just that: a large acre.

Rags s

per-

al thousand acres, used for

ing livestock or crops. Generally remote,

this sort of ranch requires experienced
full-time man;
“I make it ¢

working ranch is not a hobby.

ement.

to my buyers that a

I a job,
Fences need mending. Erosion a

tors have to be controlled,

needs to be generated or the IRS will come

calling,

s Trip du Perier (wwwitexas-
Du P

as and Te:

landman.com) lized
in South Te s Hill Country
properties since the mid 19805

er bas s

and he

great lengths to ensure that

prospective buyers recognize not only the

goes o

ranch, but what it takes

cost of acquiri

to run a la “You'll need a

T operation

you'll have hourly

alaried ranch mar

day workers, and there will be all sorts of

Another a: du Perier
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for fanch

The American Institute of Architepté be&jowed a design award for the anlq
Ranch Equestrian Center (o Ewinig Architbcts of Pasadena, California:

able for off
ele?” he a

is the options av

best time to
write that che

Next come dude or

B{' wary, .’.‘0\\'('\‘('1'. \.‘]- !Hh'fr‘\‘r'u’op(‘uf J’(IH(}

opportunities when considering smaller randhes

o acquire the skills, nee

tain a sizeable ranch operation, a

these properties will most likely require

fessional management.

ngly, people are looking into a
rt ranches. These

naller properties (anywhere from a

ational be integrated in

working ranc owners a chance to
live the cowboy lifestyle—bur only ac
their option. In  these

shared propertics, manag

ranch living
sanch, some
tanchette. It a house and

petha horse  barn

located on a small acre

()y!m laroe, mmmumrl’f\ umwm.(/ lands are

&5

divided into immi'a many of nf:u‘ lack basic

infrastructure such as utilities and roads.

F a dude
the owner’s
u plan to live

s, or are willing

ntral m:d hared recreational
ourse, fishing stream,

tennis club, or equestrian center. A




For those who havent settled on a
locale, real estate agents spec i
sanch properties can conduct in-depth
searches throughout a broad swath of the
United Staes (as well as overseas) using a
wide variety of criteria. Quite often they
make use of local experts in specific mar-
kets or market niches who ate able to help
artow the sesech, Kilgore, Healey. and du
Pericr all operate in this capacity, cach spe-

sales; du Perier on Texas horse, carde, and
recreational ranches; and Healey on moun-
rain-resort properties.

Kilgore points our how this approach
plays an important part in finding the right
proper We work synergistically with
local firms,” he says of his firm, Kilgore
Ranch Network (www.ranchweb.com).
“We are interested in helping people
through the full circle, from guest-ranch
visitor to ranch owner, and not simply the
real estate side of the equation.”

Whether you work with a ranch spe-
cialist or a local real estate agent, he or she
should be able to call on a network of
CXPEITS [0 aNSWEr YOur every question,
whether it pertains to urilities and theic
costs, fire department response and safety,
fishing and hunting rights and responsibil-

, winter weather conditions, road and
highway maintenance, or a myriad of
other issues essential to your property.

Those planning to keep horses or live-
stock will also want to inquire about the
number of animals a property can sup-
port, the presence of noxious or otherwise
undesirable weeds on the property, trails or
‘public lands access, safe water supplies and
wetlands protection, shelter, and winter
care and upkeep.

Clearly, this study has only touched on
dic broadest ssues regarding ranch proper-
ties. Upcoming reports will look further
inco specific issues affecting ranch owner-
ship such as ranch care and improvements,
horse ownership, and community leader-
ship and enrichment. In the meantime, we
hope that this article has given you food
for thought—and taken you a little further

down the twail toward owning your own
Palo L

Gene Kilgore's




